The second biggest lie in
the world is I’ve got a
California buyer for your
property”. Just how big
are the California buyers
in the DFW market?
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Is the mortgage market meltdown
likely to affect the Texas real
estate market.

What our geographical
analysis can give you
that nothing else can.

Who Owns

Dallas Apartments?
Hint, it’s not
who you might
think.
To hear people talk, you’d think that
every apartment building in Dallas was
owned by a Californian. In order to test
this theory, we obtained a full copy of the
Dallas County Appraisal District 2006
property ownership records for Dallas
County. Then we pared that list down to
only include properties categorized as
apartments with more than 4 units. We
then fed that data into our mapping database and mapped the owners locations,
based on out-of-state property addresses.
The results were interesting, to say the
least.

The vast majority of Dallas-area apartments
are owned by fellow Texans. Properties
listed with owners’ addresses in Texas totaled 61.4 percent of all multifamily properties. Californians owned slightly more than
10% of the total units, distantly followed by
Illinois and New York.
So why the perception that the market is all
about California buyers? Looking at the
same group of properties, we found that 16%
of the properties sold in the last year were
sold to California buyers. Californians are

continuing to increase their penetration into
the Texas market, and their rate of penetration into the market seems to be increasing.
This type of analysis is only as good as the
quality of the data. DCAD data is relatively
consistent, but investors aren’t. Often, they’ll
list the property address as their return address, looking to us like local owners. We’ll
look at this factor in subsequent reports,
when we do corporate lookups on all the
partnerships and LLC’s that tend to make the
data so murky. Until then, look at the 4 maps
attached to see where the owners are.

Mortgages: Is the sky falling?
Was Chicken Little right? The recent meltdown in the sub-prime mortgage market has affected
markets all over the world, and the net result is that a lot of lenders have been sitting out the storm,
waiting to see how to price their loans. Although the subprime loan market is mostly associated
with single-family residences, similar types of transactions have occurred in the multifamily market.
Lenders that specialized in mortgage-backed securities have been hurt the most, since their sources
of funds have been drying up. So-called “direct lenders”, who lend their own money have actually
seen an increase in loan applications.
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Getting the most
from our research
analysis
Everyone knows that the three rules of real
estate are “Location, Location, and Location”.
But if everybody knows it, why isn’t all real estate data viewed geographically?

Real estate data is everywhere, but
it’s all different. Dallas County is
different from Collin or Tarrant.
Different information about properties are stored for different systems.
Our firm has multiple data sources
that we control ourselves, so we can
access them however we wish. And
all the data fits together. For example, we monitor the Dallas County
Courthouse for documents that indicate an apartment operator is in a
bind. Why? Because they’re good
prospects to want to sell.
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Location affects everything
about an investment. In addition to the obvious aspects of
price, convenience, accessibility, and saleability, there are
other geographic factors that
affect your real estate. For
example, the most likely buyer
for a parcel is probably someone who owns similar property
in a similar area. If a seller can
market to a tightly-targeted
demographic of likely purchasers, his odds of a successful
transaction increase. Likewise,
if a buyer can target possible
acquisitions based on location
and other data-based factors,

SMARTER
INVESTING :
Experience vs.
Discipline

such as number of units, square
footage, quality of construction,,
date built, and property condition
he’ll have the tools to make better
acquisition decisions.
The key to all this is having a
custom database that is continually fed by outside sources. For
example, DCAD has all of the
above data, and more, but it is
impossible to search based on
those criteria. You can’t just say
“give me a list of all excellent
condition buildings in Mapsco
34A”. With a custom database,
we slice and dice the data to our
hearts’ content.

It’s not a case of either/or.
You’ve got to have them both.
The experience and local knowledge to understand what’s important to know about the market. As well as the discipline to
make the right moves at the right
time, hopefully for the right reasons. Discipline means you
have to have a plan based on
good data before you even begin to start..

